
This month’s community focus shines on 
the area known as the Peaks of Grassi. I 
doubt you will find a neighbourhood with 
residents more passionate about where 
they live than this one. See page 5 for all 
the details. 
 
I have been kept hopping with showings 
almost every day but I am trying to post    
up to minute happenings on my Blog 
(blog.ownthemountains.com). For more 
detailed market information as well as 
updates, announcements and Open House 
information.  Please do check it often.  
 
I hope you enjoy this issue. As always 
feedback welcomed and thank you to all 
who sent their comments from the last 
edition  . 
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EXCELLENT SERVICE…WITH INTEGRITY, COMMITMENT, AND THOUGHTFUL ATTENTION TO YOUR DREAMS… 
 

The weather as I write this is a mind-numbing -35C with the wind chill – WOW! The demand for viewings in our marketplace 
is red-hot. Sixteen of the units sold or conditionally sold this month were on the market less than 30 days. When the homes 
were priced to what the Buying public was looking for they were snapped up very quickly. The New Listings are feeling an 
upward pressure in prices as the Sellers sense a shift in the market… Rob 

Effect of Rising Interest Rates    
On page two of this edition we look at 
the five rules of thumb in real estate 
including the ratio of mortgage interest 
rates to purchasing power. CHMC rule 
changes announced February 28, 2014 
are also discussed. 
 
Check out this month’s featured listing 
on page three – a GREAT 2BR, 2Bth 
unit in a very well maintained fourplex. 
 
It was a better month for sales in the 
Bow Valley. I have summarized the 
market conditions on page six. 
 
Looking for ways to make your home 
more appealing to Buyers? Check out 
my top suggestions in the article on                                                                             
page 4. Simple things you can do article 
on page BIG difference! 
 

PCS – Your Window to the Bow Valley 
The  Interface System with its PCS (Professional Client Service) is an exclusive Real Estate 
data base for the Bow Valley (Canmore, Banff, Exshaw, Harvie Heights, Kananaskis, Lac 
Des Arcs, & Dead Man’s Flats). Just give me a call or send me a note and I will set you up 
with a password to access the site so that  you can keep an eye on the properties that interest 
you – see what they are listed for, how long they are on the market and what they sell for.  
Phone: (403) 678-7568; Email:  (rob@ownthemountains.com)  

Rob Karg 

mailto:rob@ownthemountains.com


 
Top 5 Real Estate Rules of Thumb 

         
 

                                   
 
                    
 
 
 
 
 

 
 
 

 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

 
 
  

Upcoming Events in the Bow Valley: 
Every month brings new and exciting things to do and see in the mountains. To stay up to date on 
the latest happenings please browse and bookmark the following websites:   
 
Ski Norquay for $2 (Mar.5): 
 http://www.skibig3.com/event/toonie-day-at-mt-norquay-3  
 
Banff  Homegrown 2014  Art Festival (March 7- April14):  
http://www.banff.ca/index.aspx?NID=95  
 
 Gateway to the Rockies Photo Exhibit (till April): 
http://www.whyte.org/exhibitions/index.html#gttr  

 
1. Location is EVERYTHING 
 
I often tell my clients that the two things you can 
not upgrade in a property are its location and its 
view. Everything else can be replaced, updated or 
upgraded (the feasibility cost-wise 
notwithstanding). Does the home you are 
considering have the location and the views you 
want? Is the location one that enhances the value of 
the property vs. others in the neighbourhood or 
town? 
 
2. The 10% Rule 
 
The 10% Rule says that any renovation or upgrade 
you are considering should not increase the value 
of your property to greater than 10% above the 
value of the neighbouring homes in order to 
maximize the resale value. As an example, if the 
average home in the area has a value of $500,000 
putting $100,000 into a kitchen renovation is 
probably not a great idea as you will most likely 
not realize the full value when you sell. Areas to 
consider include the level of finishings, the quality 
and style of appliances, and the level of 
craftsmanship desired.  
 
The same principle holds true when looking at new 
build homes in an area. I have seen several 
examples in Canmore in recent months where a 
builder decided to build a beautiful home in a 
community but built to a significantly higher 
standard than anything else in the neighbourhood. 
Of course they want to get an appropriate price 
point when they sell but the reality is they built in 
the wrong place. Build the same home in Silvertip 
or Three Sister and you could add several $100K 
because the neighbourhood would support the level  

of construction. The exception to the rule comes in 
places like South Canmore and Teepee Town where 

older homes are bought and redeveloped as those areas 
of Town experience urban renewal. There you are seeing  
construction to the level anticipated  for the community. 
 
3. Estimating Closing Costs 
 
You should calculate an amount between 2-5% of the 
Purchase Price to cover mortgage brokerage costs, legal 
fees, property inspection, condo document review, initial 
costs of setting up utilities, property tax, internet and 
cable accounts. 
 
4. Interest Rates vs. Buying Power 
 
Every 0.25% increase in interest rates results in a 2.5% 
decrease in buying power. So, for example, if you want a 
monthly mortgage payment of $1500 and your interest 
rate is 3% on a 25 year amortization, then your ‘buying 
power’ is $316960. If the interest rate climbs to 3.25% 
the figure drops to $308537. A further 0.25% increase in 
the interest rate drops the figure to $300438. As you can 
see it does add up. Related to this is the announcement 
by CHMC on February 28, 2014 that the mortgage 
insurance rates will be rising for those putting less 
than 20% as a down payment from the current range 
of 0.5%-2.75%. The new range will be 0.6%-3.15% 
effective May 1, 2014. It affects owner-occupied units, 
1-4 unit rental properties and self-employed owners.  
 
5. Maintenance Costs 
 
A good benchmark for how much to budget for yearly 
maintenance on your home is one percent of the 
purchase price. Developing checklists for regular 
maintenance items such as furnace cleanings, air 
conditioning servicing, gutter cleaning, lawn care, shrub 
pruning will serve as good reminders. Don’t forget to 
plan for big ticket items like roofing and heating 
systems.      
 
 
 
 

http://www.skibig3.com/event/toonie-day-at-mt-norquay-3
http://www.banff.ca/index.aspx?NID=95
http://www.whyte.org/exhibitions/index.html#gttr


This Month’s Featured Listing 
 
 
 

 
 

 
 
 
 

1-821 5th St., Canmore  
Very rarely does a home like this come on the market. This beautiful unit in a four-plex has been 
incredibly well maintained and cared for. Ideally located steps from downtown and the Bow River its 
2BR, 1.5 Bath layout with vaulted ceilings in the livingroom and kitchen perfectly complement the 
mountain views from the large covered deck. A huge storage room under the deck is ideal your outdoor 
equipment, a workshop or to provide the all the storage needs of full-time living. Over 1200 sq ft of 
living space means you have space for everything. Condo fees of only $80 per month are just the icing 
on the cake. This home currently has a tenant providing a stable revenue stream that could be increased.  
This is a home that simply FITS whatever lifestyle you enjoy. Call me today – this one won’t last!!  
 

Priced at $415,000  
 
 
     
 
 
 

 
 
 
 



How To Make Your Home More Appealing To Buyers 
 

                                                                                   Top Suggestions for making your home really 
stand out from the crowd:  
 

1 Work On Curb Appeal: 
 

It might be strange to talk about curb appeal in 
the middle of winter but it is not just things like 
having trees and shrubs trimmed, grass cut and 
weeded. It is also replacing the house numbers, 
freshening the paint and trim and updating 
outdoor lights. In the winter shovelling the 
driveway and walkways makes a powerful 
statement of care.  
 

2 De-clutter: 
 

We all have ‘stuff’. In fact many of us have too 
much stuff. This becomes a problem  when you 
are preparing to impress potential Buyers. 
Potential suitors need to be able to envision 
their things in your space. Take at least half of 
your things out of the closets; organize, simplify 
and remember if you haven’t looked at it in the 
last 12 months you probably need to get rid of 
it. Rent a storage  unit if you need to for a few 
months. Don’t leave it in the house. If you think 
it looks spartan you probably have gotten it 
right. 
 

3 Add Plants/ Silk Plants: 
 

Adding plants will breathe the feeling of life 
and place colour strategically into your rooms 
creating attention grabbing focal points. 
 

4 Set The Dinner Table: 
 

There is a reason why designers set the dining 
table in their Show Homes – it makes the area 
feel inviting and allows people to imagine 
entertaining and being together. 

5 Move Furniture: 
 

Moving furniture away from the walls and more 
into the room allows for more intimate settings. 
Arrange couch and sofas in a I I pattern rather 
than in an I _ pattern to encourage 
conversational settings. 
 

6 Make A Focal Point In Every Room: 
 

Every room needs to have a feature to draw 
your attention to it. A point of interest you can 
use to  reveal a bit of who you are. Perhaps a 
feature wall painted a complimentary colour to 
highlight a piece of art. Use light from 
strategically placed lamps to evoke a mood in 
the room.  Arrange a series of photographs in 
picture frames to create a montage. Let your 
imagination flow... and consider using the skills 
of a designer to help you tie it all together in a 
cohesive whole that shows the world your style. 
 

7 Update & Modernize: 
 

Not everything you do needs to cost a lot. You 
can change to feeling in a room with fresh paint 
on walls. In the kitchen instead of new cabinets 
consider things like replacement doors, painting 
or restaining  cabinets and using new drawer 
pulls to modernize the look. Replacing light 
fixtures and coordinating the style across all 
your fixtures is a great way to create a different 
look.  

Simple Things ... 

                  Big Effect 



Peaks of Grassi - Canmore 
In the mid-1990s the Town of Canmore was seeking 
development for moderately priced family homes. The 
Peaks of Grassi was one of the first forays into this type of 
development. 
 
Located  on the ridge just below Mt. Lawrence Grassi you 
will find the residents here to be among the most 
passionate about their neighbourhood and all it has to 
offer. It is bordered by the community of Quarry Pines to 
the north and northeast and a combination of wild spaces 
and potential future development as part of the Three 
Sisters Development. 
  
You enter the community from Peaks Dr. which is off of 
Three Sisters Parkway. The homes along Lawrence Grassi 
Ridge are predominately Single Family. Most of the 
homes along the east side of the street are more traditional 
styled homes on larger lots. Duplexes are also found along 
the ridge side. The homes on the interior edge of street are 
Single Family. Most of the lots on the interior are smaller 
and narrower than a standard lot. This necessitated 
building homes more vertically – tall and narrow. At the 
south end of Lawrence Grassi Ridge there is a playground 
area. 
 
The south end of Wilson Way is where the Apartment 
style units and Townhouse units are concentrated. As you 
move north along Wilson Way the homes become Single 
Family. The majority are on lots that are more narrow 
than standard Town lots. Some have two homes offset 
front to back  in what is called a ‘Z’ lot.  
 
  

 
What are homes in this area selling for ? 

 
Fifteen Single Family homes sold in this neighbourhood in 2013. The homes were List Priced from a low of  $449,800 to 
a high of $659,900. Selling Prices ranged from $436,000 to $650,000. Average Days on Market for sold homes was 47.   
 
One Duplex sold in this community in 2013. It was listed at $865,000  and sold for full List Price in one day. 
 
Townhouses were list priced from a low of $389,900 to a high of $438,800 and sold in the range of $365,000 to 
$429,500. Average Days on Market – 67. 
 
No Apartment style condominiums sold in 2013. Three  units sold in 2012 with the a large variability in pricing within 
the same complex. List Prices ranged from $324,900 to $579,900 and Selling Prices were between $325,500 to 
$569,900. Days on Market averaged 26 days. 
 

Shellian Lane lies between Lawrence Grassi Ridge and Wilson Way and has a combination of Apartment and 
Townhouse style units. 
 
The homes along Lawrence Grassi Ridge were constructed between 1997and 2003 with most built 1997-1999. Shellian 
Lane homes were also constructed between 1997-99. Wilson Way has had a longer build timeline with the homes built 
between 1996 and 2007. Most of the homes were built between 1996 and 2000.  
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Current Market Conditions 
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