
documents. Page four gives you details 
on what an RPR is, who it is for, why it is 
important, where you obtain one and 
shows an example 
 
All the stats for the month are on page 6. 
We see a continuing trend in the number 
of new listings being greater than the 
sales for the month but the number of 
average Days On Market for the homes 
selling is down to 53 indicating real 
strength in the marketplace. If it is priced 
right for what the market is looking for 
there are buyers waiting to purchase.  
 
Remember to check my blog for updates 
throughout the month as well as new 
listings, open houses and other analysis. 
Check it out  blog.ownthemountains.com  
As always feedback welcomed – drop me 
a line. Enjoy this edition  
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EXCELLENT SERVICE…WITH INTEGRITY, COMMITMENT, AND THOUGHTFUL ATTENTION TO YOUR DREAMS… 
 
More new listings came into the market again in September; a continuation of a trend we have seen for most of 2014 but 
there is still only 267 listings active in the Bow Valley. Historically this is on the low side. Fully 37% of the new listings were 
sold within thirty days of appearing on the market which indicates that market continues to be strong… Rob 

  Still Time To Be In Before Christmas     
Thanksgiving is one of those times of 
the year wear we especially remember 
all we have to be thankful for. I have 
tried to develop a spirit of living daily in 
gratitude for all the blessings I enjoy 
and hope that your life is all you desire 
it to be. Some days it comes easily and 
some… well let’s just say I remain a 
‘work in progress’. What are you 
thankful for?  
 
This edition’s featured listing is a 
beautiful 2 BR, 2 Bath unit in Spring 
Creek which features great location, 
layout and value. Check it out on page 
3.  
 
Ever wonder what a ‘Real Property 
Report’ is? It has become an important 
disclosure document included in the 
recent changes to the purchase 

Searching Made Easy With PCS 
The  Interface System with its PCS (Professional Client Service) is an exclusive Real Estate 
database for the Bow Valley (Canmore, Banff, Exshaw, Harvie Heights, Kananaskis, Lac Des Arcs, 
& Dead Man’s Flats). Unlike MLS you don’t have to do the work. Just give me a call or send me a 
note and I will set  you up with a password to access the site so that  you can keep an eye on the 
properties that interest you – see what they are listed for, how long they are on the market and what 
they sell for.  Call me at (403) 678-7568 or email me:  (rob@ownthemountains.com)  

Rob Karg 

mailto:rob@ownthemountains.com


When Is The Best Time To List My Home?  
         

 
                                   
 
                    
 
 
 
 
 

 
 
 

 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

 
  
 
 

 

Upcoming Events in the Bow Valley: 
Every month brings new and exciting things to do and see in the mountains. To stay up to 
date on the latest happenings please browse and bookmark the following websites:   
 
Canmore Festival of Eagles ( October 15-18):  
http://www.canmore.ca/About-Canmore/Community-Celebrations/October-Festival-of-
Eagles.html  
 
Kananaskis Mountain Festival (August 1- October 27): 
http://www.tourismcanmore.com/kananaskis-mountain-festival  
  
Wordfest  - Banff ( October 14-19): 
http://www.banffcentre.ca/events/listings/by-category/wordfest/      
 
Halloween Bonfire & Fireworks – Banff  (October 31): 
http://www.banff.ca/Calendar.aspx?EID=2217&day=4&month=10&year=2014&calType
=0    

 
That is one of the top three questions Realtors get 
daily – when should I be listing my place? 
 
The answer is not as straight forward as anyone 
thinks. We have seen an interesting up-tick in the 
number of new listings  each month.  Of course 
sales have also increased and prices are really 
beginning to rise.  
 
Year                   Av. # New Listings    Av. # Sales      
 

Aug-Dec2011          26.2                      10.6 
   2012                       33.3                      32.8 
   2013                       52.6                      45.7 
Jan-Sep2014           61.6                      36.7 

 
It has been generally agreed that the bottom of the 
market occurred in 2012. Since then we have seen 
most of the excess condo inventory taken up and 
more market movement across segments.  
 
As market conditions improve we would expect to 
see an jump in the number of listings relative to 
sales because of the pent up supply of Sellers 
waiting until prices returned closer to pre-
recession limits before putting their homes up for 
sale.   I believe that is what we have been seeing 
this early this Spring. Higher List Prices has meant 
somewhat slower sales because of affordability 
questions and the changes to mortgages have 
made the financing of second homes more difficult 
and has especially impacted the Visitor 
Accommodation zoned units negatively. In spite of 
this we still see approximately 40% of new listings 
sell within 30 days of being listed.         

Why is that?  
 

The simple answer would be that if the Seller prices their 
home where the market expects it to be priced the 
increased number of Buyers looking pounce on the ‘value’. 
Buyers, especially second home Buyers,  have become very 
attuned  to the kind of features they want and expect and 
have used tools like PCS to really compare the value of the 
various offerings to each other. Interestingly, I have also had 
several clients who have lost out on homes they might have 
been very happy with because they waited to make an 
Offer. There has been a form of back pressure building 
wherein Buyers have a higher degree of urgency. This is 
especially the case where Buyers need to buy a primary 
residence. There simply hasn’t been a lot of homes under 
$600,000 for full-timers. If you have a home priced in the 
$300-400K range zoned for full time living (i.e. residential or 
tourist home) it will sell VERY quickly. Single Family homes 
under $900K are also highly demanded as the average list 
price of Single Family in Canmore today is at $1.589M. The 
average list price for townhouse style homes is $694,550 
and for duplexes is $974,300. Below that price pointyou will 
have a flurry of interest. If your home has better than 
averages views, amenities, layout or location then it may 
still move quickly.  
 
The bottom line is that prices are rising and we have the 
activity levels at or better than the peak just before the 
recession. I expect the last quarter of the year NOT to have 
the traditional falling off but to be as busy as the Summer. 
 

http://www.canmore.ca/About-Canmore/Community-Celebrations/October-Festival-of-Eagles.html
http://www.canmore.ca/About-Canmore/Community-Celebrations/October-Festival-of-Eagles.html
http://www.tourismcanmore.com/kananaskis-mountain-festival
http://www.banffcentre.ca/events/listings/by-category/wordfest/
http://www.banff.ca/Calendar.aspx?EID=2217&day=4&month=10&year=2014&calType=0
http://www.banff.ca/Calendar.aspx?EID=2217&day=4&month=10&year=2014&calType=0


This Month’s Featured Listing 
 
 
 

 
 

 
 
 

549 Grotto Road, Canmore  
This bright south facing 3 Bedroom, 3 Bath home offer offers a great combination of open 

spaces and private places. The stone foyer entry opens into the open concept main living area 
with vaulted ceiling and a mountain view that says 'Welcome Home'. The well laid out kitchen 

makes it easy to prepare for intimate settings or large family gatherings. Off the dining area is a 
large deck facing Three Sisters. Perfect for enjoying the sun or deploy the awning when you 
need some shade. The upper level features two generously sized bedrooms as well as large 

Master Suite with great mountain views. Moving through the walk through closet you enter a 
huge 4pc. bathroom with separate jetted tub and shower. Moving to the lower level you will 

enjoy the large family room with a bar area and office area that could be developed into a 
fourth bedroom. Not enough space here to describe all of the features of this incredible home. 

Priced at $748,800  
 
 
     
 
 
 

 
 
 
 



Real Property Report - An Overview  
       

 
 
Real Property Reports are legal documents which outline the boundaries of a property as well as 
illustrating the location of significant visible improvements relative to the property boundaries.  The RPR 
takes the form of a plan or illustration of the various physical features of the property including a writtn 
statement from the surveyor detailing their opinions or concerns.  See the illustration above for an 
example of a typical RPR.  
 

The RPR is used by property owners to be informed of any encroachments onto their property from 
adejacent properties and to ensure compliance with municipal requirements  and to locate 
improvements within the boundaries of the property. It also provides protection from potential future 
legal liabilities resulting from any problems related to the property’s boundaries and improvements. 
Similarly Buyers can use the RPR to be informed of any problems relating to the property’s boundaries.  
For Mortgage Lenders the RPR provides evidence of conformance with municpal byalws and regulations 
as well as providing insights into any problems needing resolution prior to registering the mortgage. 
Finally Municipalities use the Real Property Report in their process of determining compliance with 
municipal bylaws as well as in the planning and development process.  
 

An RPR contains extensive information about the property including: 
• The legal description and civic addresses of the property 
• Dates showing when Title was searched and the RPR was prepared 



• Certificate of Title number and registered owner(s) 
• Location  and description of of all of the relevant improvements to the property with dimensions, directions 
• And distances from the property boundaries 
• Location of any rights-of-ways and/or easements registered on Title 
• Location and dimensions of any visible encroachments that relates to the property 
• Designation of adjacent properties, roads or lanes 
• Certified Land Surveyor’s duly signed certification and opinion on any concerns 
• Copyright of the RPR to the land survey company 
• Evidence of municipal compliance  referred to as Certificate of Compliance 
• Illustrations of any easements that affect the property 

 
A Real Property Report can be considered current if no changes occur to the property after the date on the RPR. Sellers 
with existing RPRs may sign a Statutory Declaration or Affidavit stating that the existing RPR is accurate and the property is 
in the same state as the date of the original RPR. If there are changes, Sellers may contact the surveyor to determine if the 
existing RPR can be updated. If there are changes only an updated RPR with a compliance stamp from the municipality can 
confirm that the property complies with municipal regulations and bylaws but it is important to remember that such a 
stamp does not mean the building’s use complies with Land Use Bylaws or other requirements affecting land and 
buildings. 
 

   
 
 
 
 
 

Non – Compliance Issues and Concerns In Real Property Reports 
Typical non-compliance issues include: 

1. Encroachment – if a structure was found to encroach on a neighbouring property the Seller and neighbour 
may choose to enter into what is known as an Encroachment Agreement. The Agreement is registered on 
their respective Land Titles. This allows the structure to remain, but the agreement may require the Seller to 
remove it should the municipality notify the Seller. If no agreement exist then typically the Seller is required to 
remove the structure at the Seller’s cost. 

2. Easement – an easement grants a third party the right to enter onto another person’s property for a specified 
purpose. For example a utility right-of-way allows a public utility the right to enter a property to replace or 
repair its service equipment. The Land Title and RPR show such easements and they apply to encroachments 
upon easements and utility rights-of-way. 

3. Relaxation – should a structure be located to close to a property’s boundary or over an easement or utility 
right-of-way then the municipality may grant a relaxation to allow it to remain. If the municipality does not 
grant the relaxation then the Seller may be required to move or remove the structure. As part of the sale 
process, the Buyer or its Lender may require a holdback of part of the purchase price or mortgage proceeds 
until such time as the Seller has either obtain a relaxation permit or remedied the issue.  

 
Sometimes situations arise where the issues cannot be resolved before the sale closes or other sales impediments are 
discovered. In such cases the use of Title Insurance may be a viable option. Title Insurance works like a standard 
insurance policy, providing protection against future discoveries about the subject property which may be title-related 
or non-titled related. It is a form of indemnity insurance for a property that has a mortgage which covers the loss of an 
interest in the property due to legal defects. When the Title Insurance takes the form of a lender’s title insurance 
policy it is typically paid for by the Buyer which is for the sole benefit of the mortgage lender giving protection with 
regard to priority, validity and enforceability of the mortgage.  
 
 Owner’s Title Insurance is a separate epolicy where either the Buyer or Seller may pay the premiums to protect the 
Buyer’s equity in the property. This policy may cover title and non-title issues after known issues or defects regarding 
those items have been disclosed to the insurer prior to acquiring the policy. Title insurance operates on a ‘no fault’ 
basis where losses are covered regardless of fault in the incident generating losses. It also restricts the right of 
individuals to use the civil justice system to recover losses that other parties cause.  
 
A discussion about whether title insurance is needed should be part of any Buyer’s conversation with their lawyer 
during the Closing process. Similarly Sellers may find it equally useful as method of limiting any future potential 
liabilities.  



 

  

 
 

  
 

rob@ownthemountains.com 
                           (403) 678-7568 - Cell      Century 21 Nordic Realty 
                           (403) 678-4202 - Office     Suite 3, 702 Main (8th) St.  
                           (866) 265-2908 - Fax        Canmore, AB T1W 2B6 

Current Market Conditions 

 

 


	2014-10 Newsletter Main Final
	2014-10 Newsletter Insert 1 Final

