
beginning February 6th. Is there 
anything more Canadian than playing 
hockey on the pond? Or on the lake?? 
Lake Louise is hosting their Pond 
Classic at the Chateau Lake Louise 
from February 21-23. For other 
happenings in the Valley this month 
check out the Community Calendar 
on page two. 
 
Shifting markets always create a 
dilemma in the minds of both Sellers 
and Buyers. We certainly see that 
reflected in the number of new 
listings coming on. Check out a 
discussion of the pros and cons of 
waiting and its ramifications in the 
article on page 4.    
 
I hope you enjoy this issue. As 
always feedback welcomed. 
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EXCELLENT SERVICE…WITH INTEGRITY, COMMITMENT, AND THOUGHTFUL ATTENTION TO YOUR DREAMS… 
 

The frosty days of Winter are upon us… not that you could tell from the level of activity in the Bow Valley real estate market in 
January. There have only been a handful of days this past month where I wasn’t taking clients to view properties. The number 
of properties sold this month was lower – typical of the post-Christmas lull but the activity predicts much higher sales in the 
next few months… Rob 

Variety Keeps Things Interesting    
On page five of this edition we take 
a look at the community of Cougar 
Creek. This residential community 
is predominately single family 
homes with clusters of duplexes, 
townhouses and apartment style 
units.    
 
It was a slower month for sales in 
the Bow Valley. I have summarized 
the market conditions on page six. 
Be sure to regularly check out my 
Blog  (blog.ownthemountains.com ) 
for more detailed market 
information as well as updates, 
announcements and Open House 
information.   
 
The Olympics are sure to dominate 
the month but locally we are hosting 
the Alberta Winter Games 

Why Use PCS?? 
The  Interface System with its PCS (Professional Client Service) is an exclusive Real Estate 
data base for the Bow Valley (Canmore, Banff, Exshaw, Harvie Heights, Kananaskis, Lac 
Des Arcs, & Dead Man’s Flats). Just give me a call or send me a note and I will set you up 
with a password to access the site so that w you can keep an eye on the properties that 
interest you – see what they are listed for, how long they are on the market and what they 
sell for.  Phone: (403) 678-7568; Email:  (rob@ownthemountains.com)  

Rob Karg 

http://blog.ownthemountains.com/
mailto:rob@ownthemountains.com


 
5 Most Commonly Asked Mortgage Questions 

         
 

                                   
 
                    
 
 
 
 
 

 
 
 

 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 

 
 
  

Upcoming Events in the Bow Valley: 
Every month brings new and exciting things to do and see in the mountains. To stay up to date on the latest happenings 
please browse and bookmark the following websites:   
 
Banff National Park Snow Days (Jan. 10 – Feb. 9):  
http://www.banfflakelouise.com/Area-Events/Festivals/Winter/SnowDays  
 
Canmore Winter Carnival (Jan.31-Feb 23): 
http://www.tourismcanmore.com/event-calendar/canmore-winter-carnival  
 
 Alberta Winter Games  (Feb. 6- Feb. 9): 
 http://www.2014awg.ca/  
 
Lake Louise Pond Hockey Classic (Feb. 21-Feb.23): 
http://www.banfflakelouise.com/Area-Events/Festivals/Winter/Lake-Louise-Pond-Hockey-Classic  

A Guest Post from Mark Brennan – used with 
permission.  

 
1. What is the best rate I can get? 
 
Your credit score plays a big part in the interest rate for 
which you will qualify, as the riskier you appear to a 
borrower, the higher your rate will be. Rate is definitely 
not the most important aspect of a mortgage, however, 
as many rock-bottom rates often come from no frills 
mortgage products. In other words, even if you qualify 
for the lowest rate, you often have to give up other 
things such as prepayments and porting privileges when 
opting for the lowest rate product. 
 
2. What’s the maximum mortgage amount for 

which I can qualify? 
 
To determine the amount for which you will qualify, 
there are two calculations you’ll need to complete. The 
first is your Gross Debt Service (GDS) ratio. GDS looks 
at your proposed new housing costs (mortgage 
payments, taxes, heating costs and 50%  of strata/condo 
fees, if applicable). Generally speaking, this amount 
should be no more than 32% of your gross monthly 
income. For example, if your gross monthly income is 
$4,000, you should not be spending more than $1,280 in 
monthly housing expenses.  
 
Second, you will need to calculate your Total Debt 
Service (TDS) ratio. The TDS ratio measures your total 
debt obligations (including housing costs, loans, car 
payments and credit card bills). Generally speaking, 
your TDS ratio should be no more than 40% of your 
gross monthly income. Keep in mind that these are 
prescribed maximums and that you should strive for 
lower ratios for a more affordable lifestyle. Before 
falling in love with a potential new home, you may want 
to obtain a pre-approved mortgage. This will help you 
stay within your price range and spend your time 
looking at homes you can reasonably afford. 

 
 

3. How much money do I need for a down payment? 
 
The minimum down payment required is 5% of the purchase 
price of the home. In order to avoid paying mortgage default 
insurance, you need to have at least 20% down payment. 
NOTE: you do not need to be a first time buyer to put only 5% 
down.  
 
4. What happens if I don’t have the full down payment 
amount? 
 
There are programs available that enable you to use other 
forms of down payment, such as from your RRSPs, or a gift 
from your family.  
 
5. What will a lender look at when qualifying me for a 
mortgage? 
 
Most lenders look at five factors when determining whether 
you qualify for a mortgage: 
• Income. One of the first things a lender will consider is 

how much of your total income you will be spending on 
housing. This helps the lender to decide whether you can 
comfortably afford a house. 

• Debts. A lender will then look at your debts, which 
generally include monthly house payments as well as 
payments on all loans, credit cards, child support, etc.  

• Employment History. A history of steady employment, 
usually within the same job for several years , helps you 
qualify. But a short history in your current job shouldn’t 
prevent you from getting a mortgage, as long as there 
have been no gaps in income over the past two years. 

• Credit history. More and more, good credit is becoming 
very important in qualifying for a mortgage. 

• Value of the property you wish to purchase. The lender 
will want to know that the house is worth the price you 
plan to pay. 

 
Mark Brennan is a Mortgage Broker with Dominion 
Lending Westcor. You can reach him by phone at 
(403)971-5079 yycmortgageguy@shaw.ca   
  
 
 
 

http://www.banfflakelouise.com/Area-Events/Festivals/Winter/SnowDays
http://www.tourismcanmore.com/event-calendar/canmore-winter-carnival
http://www.2014awg.ca/
http://www.banfflakelouise.com/Area-Events/Festivals/Winter/Lake-Louise-Pond-Hockey-Classic
mailto:yycmortgageguy@shaw.ca


This Month’s Featured Listing 
 

 
 

403-743 Railway Ave, Canmore  
This top floor, open concept two bedroom, two bathroom  unit in the Boardwalk building with views of 
Ha Ling, Three Sisters and Rundle mountain ranges. Ideally situated footsteps to Main Street, the Bow 
River and numerous hiking and biking trails. Functional 882 sq ft floorplan with two spacious bedrooms, 
two full bathrooms as well as an open concept kitchen, dining and living area with fireplace. The living 
area extends onto a deck overlooking the creek with panoramic mountain views. All appliances and 
furnishings can be included in the sale. Secure underground parking, locked storage and coded 
courtyard access. The complex offers a flexible zoning allowing for full time living and well as short term 
rentals. 
 

Priced at $409,900  
 
 

     
 
 



To Do Or Not To Do… What A Question 

 
                                                                                   

When the number of sales is match by the  
number of new listings and prices remain  
fairly stable we call that a “Balanced Market”. 
For most of the last two years in the Bow Valley that 
is precisely what we have seen. However, beginning 
over the summer of 2013 we saw the number of 
sales increase dramatically. New Listings for the 
most part have not kept pace.  
 
What are the implications of this? 
 
The answer really depends on which side of the 
equation you are on…  
 
If you are the Seller the temptation is to wait; wait 
for the number of listings to fall to the point where 
the demand pressures in the market make more 
Buyers chase fewer properties and the make the 
most desirable ones the subject of bidding wars. The 
hope is that such competition will make selling 
prices rise which in turn will lead to higher asking 
prices in future listings which leads to higher selling 
prices, and so on.  
 
On page 6 of my newsletters I include a three month 
summary of the number of active listings in our 
market. The steady trend for the last six months has 
been downward. The greatest drops have been in 
the Condo and Single Family sectors. When you 
think about it for a moment it makes sense. The 
Condo sector,  for  the greatest percentage of 
potential Buyers, remains the most affordable. Most 
of my client base are folks for whom owning in 
Canmore represents their second and in some cases 
third home. This month we saw a significant bump 
upward in the number of active listings but there 
was also the typical post-Christmas lull in sales. 
 

This fact also plays into how these Buyers approach 
the market. Typically there has been less urgency. 
They are willing to take the time to explore all their 
options and if their ‘close-to-ideal’ unit isn’t there to 
simply wait.  
 

At least that has been the case until recently. 
 

With the realization that the perfect unit may not be 
there, or not there at the price they are willing to 
pay, Buyers are beginning to display more flexibility 
in looking to get into the market; enjoy a home for a 
period of time and when they find the perfect one, 
move up. In other words the exact scenario that the 
Sellers on the sidelines are hoping for. Expect a bit of 
seesaw in the next few months as some of the Sellers 
who have been waiting for the ‘moment’ to list their 
properties will test the market at a higher price point. 
 

The Single Family segment is different. A higher 
percentage of the Buyers here are folks who either 
already live in the Valley and are moving up into 
larger living space or Buyers who are planning to 
move into the area as their primary residence or 
retirement home.  Here we see most of the homes 
selling, in the last three months,  at close to list price 
and within 45 days of being listed. The ones not 
selling are priced higher than the market value is 
suggesting represents value in the eye of the Buyer. 
 

Overall local Realtors report activity levels very close 
to what was observed at the peak of the market in 
2007/2008. We are not seeing the price increases 
that were evident then… yet. I believe from my 
conversations with many of the people I show 
properties with,  that there is a window of 
opportunity to grab extra value in the marketplace.  
The incredible number of viewings this month has not 
yet appeared in the sales. I would expect those to 
come in February and March. Everyone wants to 
know when the market conditions are going to 
change. The truth is we are all guessing; but the 
indications are when the change comes it promises to 
be quick and fluid.  Interesting times ahead… stay 
tuned. 



Cougar Creek - Canmore 
In the late 1970s development work  
began on the east side of Highway 1 in 
the area we know as Cougar Creek. 
This community is bounded by 
Highway 1 on the west, Benchland 
Trail on the north and east and Cougar 
Creek along the south to southeast. 
 
Most of the homes in this community 
are single family and half duplex style.  
 
There are groups of apartment style 
condominiums and multiplex units 
concentrated around Blackrock 
Crescent. Most of these units were 
built in the timeframe of 1991-1996 
with the last complex was built in 
2008.   
 
There are  also townhouse style and 
apartment style  complexes along 
Cougar Creek Dr. near Blackrock Cr. 
These are located at 1050 and 1080 
Cougar Creek Dr. These units were 
built in the 1993-1997 timeframe. 
  
Most of the homes along the rest of 
Cougar Creek Dr. were built between 
1990-1997. The earliest home on 
record is 1984 and the last was built in 
2007.  
 
  

 
What are homes in this area selling for ? 

 
Single Family homes sold in this community in 2013 were listed in the range of $549,000 to $899,000 with most below 
$750,000. Selling prices ran between $529,000 and $820,000. 
 
Duplexes sold were listed between $495,000 and $549,000 and sold in the range of $480,000 -$532,000. 
 
Townhouses were list priced from a low of $329,000 to a high of $435,000 and sold in the range of $300,000 to 
$399,000. 
 
Apartment style condominiums displayed the least variance with list prices between $319,000 and $329,000. Selling 
prices for these units ranged $312,000 to $317,000 
 

Cougar Point Rd has a combination of single family and duplex units. Most of the homes were built between 1990 and 
1995. The last home was built in 2005. 
 
Most of the rest of Cougar Creek area are single family homes. Most of the homes on Kodiak Rd were built between 
1984 and 1987. The last one was completed in 1988. Similar scenario for Coyote Way with homes built between 1986 
and 1989. The last one was completed in 2000. Grizzly Crescent homes were mostly built between  1987 and 1990 
with the last home completed in 1996. Silvertip Close single family homes were built 1987-1992. Hoodoo Crescent ‘s 
earliest home was built in 1983. Most of the homes were completed between 1986 and 1990.    
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Current Market Conditions 
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