
choose from. Homes that are priced 

properly for the market are moving very 

quickly. If you are looking to sell give me 

a call and lets discuss possibilities.  

 

The other side of the equation also comes 

in focus when you look at the examples I 

have given above. If you are looking to 

buy the limited inventory will create  

added pressure on those homes that are 

priced right for the market. The window 

of opportunity to get in at a great price 

point is shrinking.  

 

Multiple Offer scenarios are happening 

again and I have included some tips to 

help make your Offer in that type of 

scenario a winner.  

 

As always feedback is welcomed as are 

questions. Enjoy… 
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EXCELLENT SERVICE…WITH INTEGRITY, COMMITMENT, AND THOUGHTFUL ATTENTION TO YOUR DREAMS… 

 
Winter is just around the corner. Driving into my office this morning there were still some trees with leaves desperately 

clinging to the branches but snow is definitely here to stay. Ski season is just days away even if with limited runs to tease us 

with. Hopefully you will be able to carve out some time to come out into the mountains and explore the freshness that early 

winter brings. As always there is lots to see and do … Rob 

A Good Time To List… 
It has been an interesting month.  

 

Sales dipped in all segments this month 

but prices remained fairly steady. Of 

significant interest is that the number of  

new listings has been declining steadily 

of the last number of months.  

 

So why is this important? 

 

Less inventory with increasing numbers 

of Buyers looking makes it a great time 

to consider listing your home in the 

Bow Valley. There is a huge demand in 

the lower priced segment of the market. 

For example there are only eight units 

under $300,000 if you are looking for 

fulltime living. A total of 4 single 

family homes priced under $500K. 

Looking for a Townhouse or Duplex 

under $550,000- you only have nine to 

MARKET WATCH 
The  Interface System with its PCS (Professional Client Service) is an exclusive Real Estate 

data base for the Bow Valley (Canmore, Banff, Exshaw, Harvie Heights, Kananaskis, Lac 

Des Arcs, & Dead Man’s Flats). Just give me a call or send me a note and I will set you up 

with a password to access the site so that w you can keep an eye on the properties that 

interest you – see what they are listed for, how long they are on the market and what they 

sell for.  Phone:  403-678-7568; Email:  (rob@ownthemountains.com)  

Rob Karg 

mailto:rob@ownthemountains.com


 

This Issue’s Featured Property 
 

                                                
  

 1042 Rundle Drive                           $794,500                              Canmore, AB 
Please call me if you wish more information on this or other properties. 

 

Factors That Influence The Value Of A Home 

         
 

                                   
 

                    
 

 

 

 

 

 
 
 

 
 
 
 
 
 
 
 
 
 
 

Located in upscale Rundleview Estates, 
this sunny and bright three bedroom two 
bath home has a wide treed lot which 
backs onto a deep natural well-treed 
reserve. There is also a 25 ft treed reserve 
along the west side of the property. A 
beautiful large, wrap around cedar deck 
offers both sun and shade access 
throughout the day. There is a kids log 
cabin, a pond and a Rundlestone waterfall 
that compliments the back yard. Sunny, 
private seating area with views at front of 
house. Inside enjoy the vaulted ceiling, 
wood burning with gas light fireplace, and 
the many gorgeous view windows. Minutes 
from from the Canmore Nordic Centre and 
Quarry lake and a short walk to downtown. 
This home has never been on the market 
before and is a rare find.  

 

Upcoming Events in the Bow Valley: 
Every month brings new and exciting things to do and see in the mountains. To stay up to date on the latest happenings 

please browse and bookmark the following websites:   

 
Banff Mountain Film & Book Festival (Oct. 26-Nov. 3): www.banffcentre.ca/mountainfestival/  

 

Canmore Christmas Artisans Market (Nov. 23-24): 
http://www.tourismcanmore.com/event-calendar/canmore-christmas-artisans-market  

 

Banff Lake Louise Winterstart Festival (Nov. 29-Dec.22): 

http://www.banfflakelouise.com/Area-Events/Festivals/Winter/WinterStart-Festival  

 

 

 

1 Location, Location, Location 

The two things you cannot change in a home are its 

location and its view. Homes that have easy access to 

amenities, shops, restaurants, trails , etc. and come with a 

great view of the mountains where nothing can be built to 

change the views  will command a higher price. Given the 

flooding of last summer is there a concern about that 

moving forward in the home you are considering? 

2 Situational Factors 

Secondary factors such as a walkout basement, layout of 

the home, what windows look out onto and amount of 

sunlight the home receives throughout the year are also 

important considerations when comparing property values. 

Is it suitable for children, pets, gardening or other uses you 

have envisioned? 

3 Curb Appeal 

How does the home look from a first impression point of 

view? Is the yard well groomed and landscaped? Does the 

home appear to be well-maintained?  

4 Neighbourhood 

              How are the other homes in the neighbourhood?           

              Are there a wide variety of styles and sizes? Does the 

              neighbourhood have the age of homes where  

              redevelopment is likely? What kind of community is 

              there – mostly weekenders, renters or full-time 

 owners? Are the homes in the area well kept? 

5     Lifestyle 

Consideration has to be given to the type of lifestyle you 

enjoy. Are you going to be doing a lot of entertaining? Are 

you private – looking for peace and quiet? Will this be for 

full-time living (either now or in the future) or just a part-

time residence? Are you planning to rent the home to 

others? 

6 Exit Strategy 

I know it may sound silly to be thinking of selling before 

you have even bought the home but I really believe that is 

the best time to ask the question: what might the challenges 

be in selling this home X years from now? What might 

future Buyers be looking for? The answer to those 

questions will affect the value you and future Buyers  place 

on a particular home when comparing one home to another.    
 

The Bow Valley has a wide variety of homes to choose from. Using 

the PCS system allows you to modify your searches to be able to 

narrow down the choices to the ones that fit you criteria best. If you 

aren’t already on the PCS system please give me a call and I will be 

happy to get you set up. If you are already using the system then take 

a moment to make sure the search criteria are tuned to match your 

current needs.  

 

http://www.banffcentre.ca/mountainfestival/
http://www.tourismcanmore.com/event-calendar/canmore-christmas-artisans-market
http://www.banfflakelouise.com/Area-Events/Festivals/Winter/WinterStart-Festival


 
Preparing Yourself To Take Advantage Of Opportunity In A Seller’s Market 

One of the hallmarks of a Seller’s Market is that 

inventory levels are low relative to the number of 

Buyers looking. This traditionally has led to 

higher prices and competing Offers where 

multiple Buyers are seeking to purchase a 

particular home.  

 

So how do you make YOUR Offer stand out? 

 

There several things you can do ahead of time to 

improve your odds of success: 

 

1. Know your Budget 

Know how much you are willing and able 

to spend. If you are financing a portion of 

the purchase then having your pre-

approval  or plan for the funding in place 

allows you to convey that in the Offer 

document both on the breakdown of 

deposit and financing and also in the 

finance condition. 

2. Keep your Offer simple 

Sellers look at Offers in four parts: Offer 

Price, Down Payment, Conditions and 

Possession Date. Keeping your conditions 

minimal, your Closing Date early and 

providing details of funding all enhance 

the appeal of your Offer and increase 

confidence on the part of the Seller that 

your Offer has a greater chance of success 

of completion than any competing Offers. 

3. Leave emotion out of it 

Do not become emotionally attached to 

the outcome of a particular Offer.  I 

strongly encourage my clients in this  

  

 

regard to minimize the chances of 

becoming involved in a bidding war. If 

you have to have a particular home then 

go in with your very best Offer and try to 

eliminate the competition before it starts. 

4. Have a ‘Plan B’ 

What other home meets your criteria? Be 

prepared to walk away and pursue 

another opportunity. 

 

Making it easy for the Seller to say ‘yes’ to your 

Offer can dramatically increase the odds that 

your Offer will be the one chosen.  

 

Preparation is the key. Have a discussion ahead 

of viewing homes about what you will do if you 

see one that stands out. Know what you are 

looking for: consider making a list of must-

haves, would –like-to-haves and things that 

would be deal breakers. When you are viewing 

the homes check off the items and stick to it. If 

you have already viewed homes with me then 

you may recall I like to ask what you like or 

don’t like about a particular home and then I 

follow up with how does this home compare with 

the one you have liked best previously? I do this 

to help focus your attention on the things that 

matter most to you and to help you prioritize the 

relative importance of the items on your list. For 

example, if  you find amenities have a higher 

priority than you previously considered then 

discussing and agreeing on its relative 

importance will help you in narrowing down 

your choices and feeling better that you are 

making the choice that is best for you.  

 

 

 

PCS Tip of the Month: 
 

Receiving Updates: 

 

Typically I set up my clients to receive the PCS updates as soon as they happen.  If you find that there are too many 

updates coming to your inbox then please let me know as the frequency of how you receive updates can be adjusted to 

Daily or to once week on the day you choose.  
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