
the marketing and sales of that 
community. Come meet Ted at his 
Open Houses every weekend.   
 
Stats for the month found on page 6. 
The Days on Market for Homes Sold 
jumped a bit for the Single Family and 
Condo segments but dropped slightly 
for Townhouses and Duplexes. 
Interestingly fully 2/3 of the condos 
sold in the month were zoned for 
fulltime living. This is a trend worth 
watching as it becomes more difficult to 
get financing for Visitor 
Accommodation units. A possible 
reason for the jump could be the rush 
to get in before the new CMHC rules 
took effect.  Finally please check out my 
new and revamped website – feedback 
appreciated!  Enjoy this edition   
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EXCELLENT SERVICE…WITH INTEGRITY, COMMITMENT, AND THOUGHTFUL ATTENTION TO YOUR DREAMS… 
 
It has been a crazy month of June for me – apologies to everyone who commented on not receiving a June Newsletter. As some of you 
know my wife and I own a property management company and we recently purchased a commercial space for both ROKA and for my real 
estate activities. The renovations (as renos are want to do) became more involved and time consuming than originally envisioned but  we 
are in our new space right next door to FasGas. If you are in the area please drop in and say hello - Rob 

    Lots of Changes – Moving Forward        
In this issue we take a mid-year look at 
where the market has been so far in 
2015. Amidst all the ‘angst’ there has 
been some stability. Check out what is 
between the lines on pages two and 
three and five.. 
 
This month’s featured listing on page 
four is a 2601 sq ft, 4 BR, 3 Bth home 
located on a quiet street in Silvertip 
only minutes from the trails and golf 
course. You have to see this home to 
appreciate the private deck off the 
Master Suite and a lower level suite 
perfect for entertaining. 
   
I am also partnering with Ted 
Sauerman to provide a broader service. 
Ted has been a Realtor for over 25 
years and is known locally as “Mr. 
Silvertip” as he was heavily involved in 

Searching Made Easy With PCS 
The  Interface System with its PCS (Professional Client Service) is an exclusive Real Estate 
database for the Bow Valley (Canmore, Banff, Exshaw, Harvie Heights, Kananaskis, Lac Des Arcs, 
& Dead Man’s Flats). Unlike MLS you don’t have to do the work. Just give me a call or send me an 
email and I will set  you up with a password to access the site so that  you can keep an eye on the 
properties that interest you – see what they are listed for, how long they are on the market and what 
they sell for.  Call me at (403) 678-7568 or email me:  (rob@ownthemountains.com)  and get 
started right away. 

Rob Karg 

mailto:rob@ownthemountains.com
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As an Economist and a Photographer I really subscribe to the 
adage that a picture (or graph) can be a powerful way to tell a 
story. Let’s start with where are prices across the market 
segments?  
 
Taking the average selling price and median selling prices 
across Single Family, Condo and Townhouse/Duplex sectors 
shows: 
                                         2015             2014            2013  
Median – SF $841,346    $832,759 $799,581 
                   Condo    $327,625 $342,260 $294,606 
                   TH/DU $644,571 $616,387 $558,493 
 
Average – SF $818,322 $835,803 $771,477 
                    Condo $316,042 $371,852 $293,134 
                    TH/DU $627,630 $590,425 $550,221 
 
Overall pretty stable prices with slight positive trend.  
 
But what about HOW MANY homes are selling? Surely the oil 
shock, election, talk of recession, etc. must have resulted in 
less places being sold.  
 
If we look at the Month to Month Sales Comparison for the 
first six month of the last couple of years the results show: 
                      
                        Jan  Feb  Mar  Apr  May  Jun 
2013             14 17 22 24 24 18 
2014 17 29 41 56 34 44 
2015  14 23 43 26 34 35 
 
2014 was an exceptional year for real estate in the Bow Valley 
and while we are certainly slower in 2015 we are still trending 
ahead of 2013. Please note the spike in Sept. 2013 was related 
to the pent up demand and sales put on hold by the Flood of 
June 2013 that essentially shut the Valley down for almost 6 
weeks that summer. For a breakdown of the month to month 
sales comparisons for the individual segments please check out 
my Blog - http://www.ownthemountains.com/#!blog/c1zve 
over the next week for the updates.    
 
Next let’s compare the spread between list and selling prices 
which serves as a useful measure to show Buyer and Seller 
mindsets. From the graph to the right you see that up until last 
month there was a fair stability in Single Family home spread. 
The sharp dip also masks that there were a couple of homes 
that had multiple offers. I was involved in one negotiation that 
had FIVE Offers for the Seller’s consideration!                                               
 
 
 

http://www.ownthemountains.com/#!blog/c1zve
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The rest of the market segments have remained within a 
six percent range between List and Selling Prices through 
the first six months of 2015. As can be seen in the graph 
to the left there is a slight narrowing of the gap in the 
last two months.  
 

What about the number of listings – has there been a 
trend emerging in the number of active listing in the 
market?  
 

As the graph shows - fairly stable numbers which are 
running slightly ahead of 2014 numbers.  
 

How do the numbers look for new listings vs.  sales on a 
monthly basis? 
 

The comparison breaks out as follows: 
                Jan  Feb  Mar   Apr  May  Jun  
New Listings      68    41    76     60    74     56  
Expired/Cancelled       14   13     8       7      2        0   
Sales                              14   23     43     26    34      35 
Net Change                + 40  +5   +25  +27   +38   +21 
 
This can be visually represented in the graph to the left. 
Even when expired and cancelled listings are factored in 
the number of new listings vs. sales is growing.  This is 
characteristic of a Buyer’s market. One might expect that 
greater numbers of new listings to have the effect of 
increasing the Average Days On Market before the home 
sells. (continued on pg 5)  



This Month’s Featured Listing 
 

 
 
 

 
 

 
 

 
 

3- 136 Silvertip Ridge, Canmore  
You will love this peaceful location at the end of the cul de sac and just off the Silvertip Golf Course with 
million dollar homes across the street . Upgraded 2600 sf with open concept kitchen, dining and living 
areas offers great living space perfect for entertaining. 18 foot ceilings in the Living Room with lots of 
Windows lets in all the light. The Master Bedroom features a private deck.The loft and Second Bedroom 
on the Upstairs Level means there is room for all your guests. The fully developed lower Level has a 
Family Room , Bedroom and Bath and an attached Single Garage . Some pleasant Views across the Valley. 
This Unit comes fully furnished except some electronics belonging to the Tenant . Contact me today to 
arrange your private viewing.  

Priced at $779,000  
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Things ‘To Do’ in the Bow Valley: 
Every month brings new and exciting things to do and see in the mountains. To stay up to date on the 
latest happenings please browse and bookmark the following websites:   
 
Summer at Norquay – Ride the Chair to 8040 ft: 
 http://summer.banffnorquay.com/ 
   
 Canmore Folk Festival (Aug 1-3):  
 http://canmorefolkfestival.com/ 
 
Sunshine Wildflowers – Hiking  
  http://www.sunshinemeadowsbanff.com/sunshine_meadows/special_events.htm 
 
 
  

The graph on the bottom of page three shows the 
Average Days On Market (DOM) have been fairly 
stable through the first six months of 2015: 
 
                          Jan  Feb  Mar  Apr  May   Jun 
Single Family   62    66    42     81    28      44 
Condo             100    79   83     81    97     119 
Duplex/TH       57    73   48      87    67      62 
 
The range between  high to low Average DOM for 
each of the segments works out to be: 
 
Single Family    53 
Condo                40 
Duplex/TH        39 
 
Back in January’s edition of the Newsletter I made a 
number of ‘fearless’ predictions… how clear is my 
crystal ball so far. The predictions included: 

1. Expect slowdown in sales especially in the 
sub-$500K segment 

2. Average DOM should rise 
3. Price stabilize in early part of year but rise in 

3rd & 4th Quarters 
4. Listing trend lower with greater differential 

between Listing and Selling Prices 
5. Expect mortgage rates to rise in second half 

of the year with another move made to 
make purchasing recreational or investment 
properties more difficult  - perhaps with 
changes to CHMC rates and requirements.  

 
CONCLUSIONS: 

1. Sales overall are approximately 19% below 
2014 for the first six months of 2015 with the 
<$500K carrying a greater percentage of the 
decline in sales from 136 in 2014 to 94 in the 
first  two quarters of 2015. The segment of  

 
     
 

Sales  >$500K fell from 143 in  Jan.-Jun 
2014 to 112 homes sold in the same 
period in 2015.  

 
2. Average DOM actually fell from an 

average of 58     days Jan. – Jun 2014 to an 
average of 53 DOM for the same time 
frame in 2015.  

 
3. Average Selling Prices have come back a 

bit from the 2014 total averages but are 
still higher across the board than 2013 
selling prices.  

 
4. Listings trending lower – has NOT been 

the case so far in 2015 
 

5. Mortgage rates were poised to begin 
rising but may see a reprieve with the 
reports that many economists felt that 
Canada may have slipped into a mild 
recession in the first half of this year. 
Unfortunately I got the prediction that 
CMHC would be making requirements and 
rate changes. Please see Mark Brennan’s 
guest article in the May 2015 edition of 
the Newsletter for more details.  

 
I am still optimistic that the second half of 2015 
will play out favourably in the local real estate 
market. We are seeing lots of activity with people 
viewing homes but have seen a disproportionate 
number of conditional sales fall apart in condition 
period. Hopefully as greater certainty returns in 
the economic drivers of our provincial economy 
those folks sitting on the fence will jump into the 
market and realize some great values!! 
Stay tuned..... 

http://summer.banffnorquay.com/
http://canmorefolkfestival.com/
http://www.sunshinemeadowsbanff.com/sunshine_meadows/special_events.htm
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                           (403) 678-7568 - Cell      Century 21 Nordic Realty 
                           (403) 678-4202 - Office     Suite 3, 702 Main (8th) St.  
                           (866) 265-2908 - Fax        Canmore, AB T1W 2B6 

Current Market Conditions 
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